
A commercial mortgage is a loan used to purchase, refinance, or release 
equity from a property that is primarily used for business purposes. This 
could be an office, warehouse, retail unit, factory, or mixed-use property. 
Commercial mortgages are suitable for both owner-occupiers (businesses 
buying premises they trade from) and investors (those buying property to rent 
to other businesses).

Unlike residential or Buy-to-Let mortgages, commercial lending is based on 
the income and financial strength of the business, as well as the value and 
condition of the property. Lenders assess the ability of the borrower (or 
tenant) to meet repayments, alongside factors such as lease length, property 
location, and sector stability.

These loans can be a powerful way to grow a business, build long-term 
security, and reduce reliance on rented space - but they require careful 
preparation and understanding of how lenders assess risk.

Funding Commercial 
Mortgages

Top tips for arranging a successful outcome when
funding a commercial mortgage

1. Prepare thoroughly
Good preparation helps your application move faster and with fewer questions. Work with your 
broker to gather the key information lenders will want to see, including:

• Recent trading accounts and business bank statements
• Property details including address, type, and condition
• Lease information if the property is let to another business
• Directors’ details and proof of experience in the business sector
•Purpose of the loan (purchase, refinance, or capital raise)

Providing clear, complete information from the start gives lenders confidence in both you and
your business.

2. Understand how lenders assess your case
Lenders look at a combination of factors to determine the strength of your application:

•Affordability - whether your business income comfortably covers the mortgage payments
• Loan-to-Value (LTV) - typically up to 70%, meaning you’ll need a 30% deposit or equity
• Credit profile - of both the business and its directors
• Sector risk - some sectors (such as medical or professional services) are viewed more favourably
• Property quality - location, condition, and market demand all affect appetite and rates

The stronger each of these elements is, the more competitive your funding terms will be.
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3. Work with your broker early
With over 200 active lenders in the market, each with their own appetite and criteria, 
a broker’s experience is essential. Your broker can match you with the right lender for 
your property type, trading history, and funding goals, while helping to prepare your 
case for swift approval.

They can also help you decide between fixed and variable rates, capital repayment 
or interest-only structures, and ensure the facility suits your long-term plans.

4. Plan ahead - think about your future growth
A commercial mortgage is a long-term commitment, so consider your business 
objectives before applying. Ask yourself:
Will the property support future expansion or additional staff?
Could refinancing later release equity for investment or cashflow?
Is there potential to let out surplus space for additional income?

Thinking strategically ensures your finance supports both today’s operations and 
tomorrow’s growth.

So in summary…
A commercial mortgage can be a valuable tool for 
businesses or investors looking to own their property, reduce 
costs, or secure a long-term base for growth.

With lenders actively supporting strong propositions, 
success comes down to preparation, understanding the 
lending process, and working with a broker who can present 
your case clearly and effectively.

At Balance for Business, we work closely with a wide range 
of commercial lenders to help clients secure the most 
competitive and flexible funding solutions for their needs 
across varied sectors and regions.

If you’re considering a commercial mortgage - whether for 
your own business premises or as part of a wider investment 
strategy - our team is here to help you find the right fit.

Get in touch
Have a question or need help? Get in touch 
with us. If you want support with your next 
project, our team is here to help.
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Funding options available
• Up to 70% Loan-to-Value (LTV) for owner-occupied or investment properties
• Competitive rates & fees, depending on the borrower’s profile and property type
• Interest-only, partially amortising or capital repayment options available
• Terms from 5 to 25 years
• Available for purchases, remortgages, and capital releases
• Suitable for individuals, partnerships, limited companies and pension schemes (SSAS/SIPP)


